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BIDVEST INVESTOR TRIP - 829 JUNE 2017
Contact: llze Roux {083 455 7403)

Time
Thursday
2:15
5:38

10:00-12:00

11:15-12:00
12:00-12:30
travel

13:15-13:45
14:00-14:30
14:30-15:00
travel

15:15-15:45
trave!

16:30-17:00
trave!

18:15

Friday
8:3¢
travel

9:30-9:45
travel

10:15-10:45
travel

11:00-11:3C
travel

14001230

12:30-13:00
13:00-13:30
13:45-14:15
trovel

15:00
16:00

Venue

Palazzo hotel, Montecasino
Gautrain Malboro

Yamaha
Yamaha

Yamaha

ProteaCoin
PrateaCoin
ProteaCoin

Solid State, Midrand

Plumblink, Midrand

Southern Sun hotel, Mantecasino.

Verona room 283

Palazzo hatel, Montecasine

Atlas Cable, Alrode

Opposite Pencil Park

Pancil Park

Cecil Nurse
Cecil Nurse
Cecil Nurse
Garmistan

OR Tambo
Palazza hotel, Montecasino

What

Pick up investors at hotel
Pick up investors at Goutrain Marlboro

Group update (strategic and YTD business update, financial position and track-record, business

develepment, sustainability)

Autarnotive presentation (15min prepared, 15min QRA), virtual dealership, keyless car rental demo

Lunch

ProteaCoin visit
Services presentation (15min prepared, 15min Q&A)
Electrical presentation (15min prepared, 15min Q&A)

Solid State Power visit

Plumblink visit

Freight presentation (15min prepared, 15min Q&A)
Financial Services presentation (15min prepared, 15min Q&A}

Visitors & exce dinner

Depart

Atlas Cable visit

Master Pack visit

G Fox visit

Lunch

Commarcial Products presentation { 15min prepared, 15min Q&A)
Office & Print presentation {15min prepared, 15min Q&A)

Cecil Nurse visit

Drop off investers at airport
Drop off investors at hotel

Lindsay, Peter, Mpumi, Gillian

Steve Keys, Preeban Munian

Patrus v Niakerk
Alan Fainman
Stan Green

Rafl Kinstler

Gary Chandler, Douw Walmarans

Anthony Dawe

lapie v Niekerk

Lindsay, Peter, Mpumi, Gillian, lize,
Japie, Ant, Howard, Stan, Alan, Steve

Ahmed Baig

Stewart Butler, Kevin Swan

Wayne Pollak, Alan Muir

Howard Greenstein
Kevin Wakeford
Herbert Meyer



‘ Bidvest

Group overview

We are Bidvest

A leading South African trading, distribution and service group operating in the

areas of commercial products, electrical products, financial services, freight

services, office and print solutions, outsources hard and soft services and

automotive retailing via seven divisions:
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The Group holds an investment in Bidvest Namibia {52%) and other assets and investments including Bidvest
Properties {100%), Adcock Ingram [38,4%), Comair (27,2%). Cullinan Holdings (19,5%). Ontime Autcmotive (100%})
and Mansfield Group (80%) in the United Kingdom, Mumbai Airport (6,75%).




Group strategy: maintain strong track record of B Bidvest

consistent delivery, returns and growth

Strategy

* Focus on growth in seven core divisions via diversification, innovation
¥ Local bolt-on acquisitions 1o continue

P Internationalise niches in Services and Commercial Products

» Maintain strong cash generation and excellent asset management

Business model

» A blend of defensive, cyclical and growth assets

» Diversified and asset light businesses that are strongly cash generative
» Dominant positions in each of our markets with broad product offerings
» Highly entrepreneurial and decentralised management and operations

» strong track record of efficient capital allocation

Core values: Respect, Honesty, Integrity, Accountability

(e stency, resilience, growth & ™
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SA operations: revenue & margin South Africa: trading income & cash generation
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South Africa: returns
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ww Operational returns consistently attractive
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Organic growth continues, albeit at medest pace, given back-drop

» Expected pick-up materialised in 3017 but subsequent drop in business confidence makes for challenging operating
environment

» Annuity-type businesses solid. Trade volumes improved. Industriaf project-type work slow
» Focused on adding annuity income streams
= Government & parastatal customers in state of flux. “Contract closing” challenging

Local bolt-on acquisitions
= Brandcorp (eff 1 Oct 16) bedded down well. Business focus sharpened

= Small acquisitions in Services, Financial Services during FY17

International expansion
= Several oppertunities heing pursued

Non-core portfolio clean-up

» Manetisation work-in-progress (@ right time in value accretive manner)
» Soid some Bidcorp shares (Apr 17)

» Property portfolio to be restructured in tax efficient manner

Cperational update ...1

Services

= Core, annuity-type businesses performing well. Good contract wins
+ Travel-related activities struggling. Business model being reworked
+ Industrial project work under pressure

Freight

» Agriculture volumes disappointed but bulk commodity volumes improved. Liquid volumes good. Air cargo volumes
down materialty

» Significant investments made and to-be-made in liquids linked to multi-year contracts

Autmrmart e

» New vehicle demand contracted but appears to be stabilising. Used volumes picking up

» Higher car rental volume and price achieved. Defleeting process being streamlined

Commercal Produch

» Consumer related products holding its own despite constraint consumer spend

» Industrial related products delivering a good performance given product range innovation, customer focus

» Brandcorp acquisition bedded down. Steps taken to refocus operations, source products effectively and leverage
Bidvest scale & reach




Office & Print

» Structural changes resulting in deflationary top-line

» Business have been and continue to be repositioned/restructured to adapt
» Furniture demand depressed in line with low business confidence

» Niches in packaging and print delivering good results

Financial Services

= Several bolt-on acquisitions done & costs incurred to grow capabilities. Probably need sizeable acquisition to
catapult the operations

= Fleet Finance Business continues to add new large customers

= FX and market volatility impacting results

Electrical

= Strong result considering the lack of construction, infrastructure activity

= Expansion into new areas of alternative energy, value-added products and services yielding results
= Ownership changes at key cable supplier key matter

Namibia

= Lack of fish quota remains. Selling off vessels to reduce unproductive capital

» Operating conditions tough as demand has dropped faster than costs

» Exit strategy needs to be developed

Working capital

» Well managed and seasonal unwind into year end expected

» Inventory and debtors well provided for

Cash flow

» Funds employed well controlled within the divisions

» Key capex spend in Freight, Automotive, Financial Services

» Operational cash flow expected to be good

Debt and funding

= Position remains conservative, well within internal covenants

= Bond program refreshed. Working on terming out existing shori-term debt
= Net debt/EBITDA <1x; net interest cover ~7x

Returns

= ROFE the key measurement. Remains »20%. Monetising non-core assets will improve this

= Average cost of debt 8.5%




Business development

Market Conditions
= The market continues to be competitive and price sensitive

= Margin are under pressure
= Focus on volumes and extended contract tenure to compensate for the margin pressure

New Business Gains

w

Market share gains continue to be on the rise

Facilities management model gains tractions with large multiple building wins such as Vodacom, BCX, Accenture, Armazan,
etc.

Continue to diversify our fleet leasing businass in the Financial Services/Automotive divisions with a substantial fleet
contract secured with Shell and a strong pipeline of private sector opportunities

Trading businesses continue to diversify their product offering into areas such as such as smart meters, electricity vending,
solar geysers, large scale industrial generators, etc.

Innovation led growth driven through service offerings such as SnappDrive, Dry lce Cleaning, etc.

SA Outlook
» Political uncertainty will continue
» The state of flux, of SOF’s in particular, is evident in the slow down pace in decision making and governance chalienges

» Whilst business confidence is low, the government/business working relationship will continue under the leadership of the
new Minister of Finance

v

Business will hold Treasury to fiscal discipline and no change in ecenomic pelicy

L4

Going forward, political stability and predictability will be key in restoring business confidence

we
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OUR APPROACH

» Continue to approach B-BBEE on an inclusive, commercial, substantive and sustainable basis

» Continue to establish stronger alliances with stakeholders {government, business, communities and labour)

» Biggest strategic opportunity for our Group as the key to long-term growth and platform to access new markets
» Build investor confidence by seeking solutions that strengthens our position and attractiveness in the market

COMPLIANCE

» BBBEE Act and Codes of Good Practice

+ tabour Legislation

= Preferential Procurement Policy Framework Act
» ESG investment factors

REALITIES
Current economic climate and subsequent impact on business

Instability of political environment

Capacity, funding and finances, inconsistencies in contracting, tendering and awarding businesses

Complex, conflicting and onerous legislation

No macro-econpmic framework to support growth {labour, manufacturing, localisation, etc.}




B-BBEE & Transformation ...2

RATINGS
» Bidvest Group: Level 4
» Bidvest subsidiaries obtain their own ratings (80% have achieved between Level 1 — Level 4 on 2013 Codes)

STRATEGIC FOCUS AREAS

Skills Development

» Marked increase in investment in training and development on both employed and unemployed people
» Compliance target: 6% of payroll (leviable amount}; Bidvest achieves 4.5%

» R557m in FY16 on internships, learnerships, skills programmes, diplomas and degrees — R499m of this on black
people

v

Learnerships ~ 33% absorption rate

v

Established technical training academies in secusity, services and automotive divisions

SMME Development and Support
= Addresses procurement requirements
= Strong customer relationships encouraging partnerships in SMME development

* PPPFA 2017 — 30% set-asides for appropriate categories in public sector procurement




Freight: revenue and margin
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Freight: trading income and cash generation
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Industrial operations’ track recor
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Financial Services track record

Financial Services: revenue and margin Financial Services: trading income and cash
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Structure

PETER MEIJER
CHIEF FINANCIAL OFFICER

GILLIAN MCMAHON
EXECUTIVE DIRECTOR

LINDSAY RALPHS — CHIEF EXECUTIVE OFFICER

MPUMI MADISA
EXECUTIVE DIRECTOR

COMMERCTIAL
las

CEO CEC CEG CEC CED CcEo CECr
Steve Keys lapie ¥ Niekerk Stan Green Anthony Dawe Kevin Wakeford ~ Howerd Greenstein Alan Fainman
o q Faailities
Motor fietait Banking Electrical Wholesale:  Liguid Bulk Terminal  Office Furniture felnabsine] Management
Products Services
Car Rental insurance Lghting ::z:::“ & D'X;?'ﬂiﬁ"!{?a' Office Products  Consumer Products  Security Services
LD Alternatre Energy SR Office Automation Industrial Services
Auctioneering Mineral Resources
Warehousing Print TravetServices
Clearing & .
Forwarding Packaging Allied Services
Data
BIOVeE
2012 2014 2016
Acquisition of Deli Means. in Chile. Acquisition of Muslate va, kmias Aveline kd

Bidvest's first entry into South Amerlca
i

tbranl and Bivest Expana (o} St

Y Y

Holdings, fresh fish
foadservice, businss in the UK
and foodservice distriburcr

Howaco Bahtics Plepared

“Miamax acquesiion

: 2006
concluded, First carbon
footprint analysiu

Foodservices unbundles o unlock

e ) ® O L]
2013 2015
— - Acquisition of Aktaes Holdings, the Mansfisld Group DAC {Raly): PLE Tramsport 24/7 {UK) sequired 2007 YTD
2611 And Home of Living. Brands Global feotprint continues to epand
Acquisltion of Seafood ]

Axquired 100% of Netherlands foodserwce company,
‘,a DefiXL and a controling stake in HORECA Trzde,  small

]

2010

Nowaco Group foodservice
businesses operating in
Crech Republic, Slovakia
and Polend acquired

. -

Dubal-bazed footservice distributor
= < .

L 4 % *

i

2007

Acquired 100%of Angliss, u foodserace
whel ssater in Singapara, Hong Kong and
China Renvues Bank became Bldvest Sank

2000

Aqulsition of Island View Storage
Banking licence granted to Rennles Bank
Bldvest PLC enters the Mew Zealand
faodservice market

1

1999

Broker Foodservice, acquired by Bidvest
PLC.renamed 3653 First for Foodservice
iaquisition of Rennles Group

1992

1995
First steps to mternational
expansion in Austrahs, acquisinon
of Manettzs and renamed
Bidwest Australia

2001

]
2005

2002

Remaining 68% of Voltey
acquired to form part of the
Commencial Products division

Acquired 1005, of Brandoop

D

2003
The Budvest Academy. 3
Sroup tarsng 3
development programme
laung et BEEirmative with
inalta investment
Holaings andounded

A

John Lews Foodservice acquired and
incorporated imo Bidvest Australia
Mymarket.com, Bidvest's e<ommerce

initiative laynched

Acqursttion of Crawn Food Holding. 1950
merged with National Splce 10 Torm
Crown National

Bid Corporanan becomas
holding compiany of Bidvest
1

prouped with Stener o form Bidsery

|
Y - - ’ P
1993
Ry Acqu of Safcer, the start of Bidireight, 1891 7 ) o
L [ Prestige Cleaning Services acquired and Anquisition of Steiner Services breginning

of the hyglene servces business

1989

Aeqiisition of Afco

First acquisiion —
Chipkins Foitowad by Sea Wodd,
The starr of Bldfood

1998

10
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BIDVEST AUTOMOTIVE
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W™ Bidvest
W@ Autornotive
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™ Bidvest
B® McCarthy

WHATWE DO

A Leading South African Automotive Retailer

» Second largest motor retail Group in SA

» Excellent geographic footprint across SA

» 1 inevery 13 new vehicles sold in SA are sold by Bidvest McCarthy

» Healthy split of new vehicle brands between wolume and lwairy segments
» Senice in excess of 500 000 whicles annually

™ Bidvest
[ "] McCarthy

WHAT WE DO

A Leading South African Automotive Retailer

» Over 100 fully fledged dealerships nationwide

» Retail 26 wehicle brands

» New Demo and Pre-owned wehicle sales

» Focus on aftersales | vehicle senice and parts

» World-class online retailer | mccarthy.co.za (Previously Call-a-Car)
» Mobile apps in the Google Play | iOS App stores

»D d rr D




* Weoffer a full Sclution with regards to all Finance and Insurance products

+ We are able to offer these solutions through
» all the major Banks, including Bidvest Bank
» Bidvest Insurance

= We offer full wehicle Fleet Tracking solutions through various partners
» Bidvest Burchmores auctions in excess of 25 000 units annually

™ Bidvest
e \cCarthy

BIDVEST CLUB McCARTHY

Ensuring peace-of-mind for you the customer

Autematic 1-year free membership

» On the road aid:
» 24/7 omergency assistance
» Automatic geo-located distress call via the Bidvest Club McCarthy mobile app (free
download)
> I%g,r{lsmpli%?ntary sarvicas such as vehicle towing | tyre replacement / change | fusl top-up |
i

» At home ald:
» 24/7 legal advice
» Complimentary services such as plumbing | electrician | focksmith

¥ Up-to-date industry news as well as great discounts to a range of customer goods,
including local and intemnational travel packages

™ Bidvest
We McCarthy

™ Bidvest
Be Ciub McCarthy




™ Bidvest
W@ McCarthy

New wehicle market continues to contract
Lwary market particularly hard hit

BExit of General Motors

Solid growth in pre-owned trading

Strategy to exit minor brands  process almost complete

™ Bidvest
@ Automotive

BIDVEST CAR RENTAL

Because every minute counts.

ol
™ Bidvest
Be® Car Rental




™ Bidvest

Car Rental

i
Because every minute counts.

# Formerly Budget Rent-a-Car
» 3 largest car rental company in SA  also operational in Botswana and Namibia
» Fleet of 10 000 wehicles
» Process in excess of 600 000 rentals per annum
» Products
= Car rental
» Van rental

= Chauffeur drive
= SNAPPDRIVE

™ Bidvest
W McCarthy




SECURITY
EXCELLENCE

_
= Pidveat e

Qur Bidvest ProteaCoin customers experience real benefits..,

Responsiveness to customer needs

Tailor-made, integrated security solutions

Noticeable reduction in losses of assets or lives

Security solutions based on a balanced approach between Technology and Manpower
As a leader in the security industry we offer...

Widespread service offerings, including air support, specialised and technical services
Dedicated contract, area, branch and general management that ensure a high standard of service on a 24-hour basis
24-hour control centres as well as 24-hour technical maintenance and repair centres around SA
In-house investigations teams with an unchallenged success rate

Compliance with Health and Safety Regulations and ISD standards

Competitive BBBEE rating

Fully owned and managed SA business with national footprint

Other specialised services offered

Cash acceptance devices and cash management solutions through GPT Technologies
Vehicle tracking and recovery via BIDTRACK

Cargo protection

Closed protection unit (VIP}

Specialist interventions

investigations and information gathering

Technical security solutions
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™ Bidvest
B Services

™ Bidvest

FM SECURITY INDUSTRIAL TRAVEL ALLIED
CLUSTER CLUSTER CLUSTER CLUSTER CLUSTER
RATEST Fh B~ BIDVEST TMS GROUP HRG RENNIES TRAVEL BIDVEST EXECFLORA
CARLSON WAGONLIT
BIDTRACK BIDVEST VERICCN TRAVEL PUREAL
HOTEL AMENTITIES
GPT BILAIR BCD TRAVEL S
. TRAVEL BIDVEST
foc T B CONNECTIONS MASTERGUARD
BIDVEST STERIPIC &
BIDVEST SA WATER MYMARKET,COM PROMO SACHETS
BUSH BREAKS &
KING PIE it TOP TURF
BIDVEST MEDIA f MSC
SPORTS
RETRO VIRAL
CRUISES

INTERMATIONAL




» ™ Bidvest
B® Services

™ Bidvest
| " B PRESTIGE

7
* 40,000 people ﬂ )
* Clean 27,000m2 per month .
*  QOperate in commercial, mining, industrial, hospital and healthcare sectors &

= Also specialised Event Staffing and Mobile Toilet Hire

™ Bidvest
Ble STEINER |

)
« South Africa’s largest washroom hygiene business ‘.l-l—-;’ h‘

= Over 1 millions dispensers on the wall

«  Service in excess of 35,000 customers b‘
+ Specialised Pest Control Services (#3 in South Africa}

EM CLUSTER S oidvest

s Bidvesta

FACILITIES MANAGEMENT

= Key reason for buying Mvelaserv in 2013

= South Africa’s largest Facility Management company specialising in hard and soft services

* Hard services include HVAC, generators, chillers, energy management and cell phone
tower management

* Binds all our services together

*  Manage 28,500 buildings and 22 million m?

VLo a{Mnang J

OO SERVY-L¢

* Prepare 51,000 meals per day
* Central kitchen
*  Will be expanded




SECURITY CLUSTER b . dvast

==y
4 Bidvest

\
by
= South Africa’s second largest security company . %
+ 25,000+ people

* 6,500 sites serviced by 1,200 vehicles
* Specialist divisions focused on: mining, estates, banking, reaction and investigation Linits,

general guarding and aviation clients
* Ghana & Dubai businesses

BlDTRACK

NEXT GENERATION VEHICLE TRACK ANL RECCVER

L 4

* Vehicle tracking and recovery

= Will expand horizontally into related services such as driver management, fleet
optimisation and the like

INDUSTRIAL CLUSTER D Sidvest

[ 4
Bidvest
TMS vy

Sorvices

+ Specialised industrial cleaning and related maintenance services
= Scaffolding and rope access
* (atalyst handling, asbestos removal
* Focused on petro chemical and energy industries as well as mining and industrial dllents
+ Abrasive blasting, painting and insulation (hot and ccld)

« Handling services to more than 26 international and domestic airlines —
* Passenger handling as well as cleaning and related services to airlines —
*  Flythru (meet and greet services at all major South African airports)

*  Full charter services including our President’s aircraft

* Lounges include Sky Lounge and Bidvest Premier Lounge

* Lanseria just opened

+ Biggest commercial lounge operation in South Africa

+ BidAir Cargo operate 3 dedicated planes

+  Move 2 million kgs of cargo monthly

*  Petlounge

* Operate in Namibia, Zimbabwe, Zambia, Kenya, Tanzaniz etc.




TRAVEL CLUSTER

Carlson = Travel management services to
. Wag %fgﬁe BCD @ travel corporate clients
H{G Tav

« 3 International and competing brands

HARVEY * South Africa’s largest Travel Company

V . u
Thr Teava Frofrinsngi « £ (fal1}
TRAVEL Ne Travss Proferysnait 22% of total air transactions
CONNECTIONY
= Leisure diversification includes

BushBreaks &  More.. {lodge

. ‘ reservations), Cruises International

‘@ #’Iﬁ%ﬂdﬂiﬂ? ;fupéﬁ L (recently acquired) is the South African

WorldTravel e s agent for Royal Caribbean, Celebrity,
Crystal and other liners

* Harvey World {+ 70 franchisees)

o
mymarketcom =[ERng RETROVIRAL

sepmiess & bupness salutions rraldng sport courrt contsnt | comweaonity | commerc

R » > ™ Bidvest
B® Services

- n Bldvest + Bottled water and watercoolers {15
u million litres of H,0

THE WATER & COFFEE CO. = Coffee

* Hotel amenities suppliers (Tsogo,

A) Protea etc.)

E IAMENITIES .

i SUPPLIERS terv) up « Landscaping and garden
maintenance services as well as
indoor plant services

™ Bidvest
s TOPTURF

* Specialist furniture protection
™ Bidvest B Bidvest

MastorGunrd [ ™ Rl i
* Promotional Sachets




™ Bidvest
B Services

RATIONALE FOR THIS DIVISION
N

INTEGRATED FACILITY W, TOTAL FACILITY
SINGLE SERVI BUNDLED SERVICE
< / Y 8 C/ MANAGEMENT  #”  MANAGEMENT )
4 W
1000s of contracts Steiner & Prestige Hard [Technical Services} Hard. & 50.& Services'bundled
into single contracts

Examples:
* Telkom
* biggest contract in South Africa — re-signed in 2016

* Vodacom
* all services except for catering
* third largest deal in South Africa

* QOther wins

MARKET CONDITIONS S o dvest

* Exposed to all sectors of economy

* Petrochemical improving

* Travel remains highly disrupted, very low margins and lack of
volumes

* FM type contracts and bundling exhibiting growth

* Winning more than our share

* Mining sector difficult due to BBBEE codes and uncertainty

* Positive growth in telecommunications and hospitality sectors

Thank you




g% Bidvest
Bra Services




BN Bidvest
D Electrical

V.voltex’

[ od
VOLTEN  PROUGLY & BVED L LMY m Hm

L3

VISION V- voltex

Qur vision 15 to be and remain the best, most efficient and capable distributor of electrical
and related products and solutions to the industries in which we operate and to ensure that
we manage our assets in a manner which is appropriate so as to deliver acceptable returns
to our superiors and shareholders, whist at the same time, enabling our staff to endure and

attain reasonable standards of living and ensure their longevity with the Company




WHO IS VOLTEX? Vivoltex®

I
._
Tim
.'_:I:IE

L oo

Voltex is a wholly owned subsidiary of The Bidvest Group with a revenue over R5 Billion
per annum.

«  Over 2400 employees

« 400 Vehicle Fleet

« Level 3 BBBEE rafing

HOW IS VOLTEX STRUCTURED? V.voltex

— —

Voitex has a number of specialised supply divisions and over 59 Distribution outlets
strategically located throughout Scuthern Africa
« Distribution: Branches are orgamsed into regions and types of store

+ Supplier divisions: 20 Specialised, focused solution providers

.‘UBSQroup ﬁhghﬁng OTechnllamp‘ EAGLE LGHTING Vm_

vvo x MVOItex g@ -n-muum-

lighting KV/LY Selulions

Cabis and Retatation
Waragemans Systere

QL,,
Vivoltex D [riadtod S A \f e al
Cm . B SPECIALIGED ELECTRICAL

ACCESEORIES

CABMED |

gmgﬂdx_lﬁgm 7 ()WACO OWR V&‘tex

Saur Rbeme duacay ATaTE

PP Ll




VOLTEX SUPPLIES QUALITY PRODUCTS Vivoltex’

Voltex carries in excess of R750 million worth of stock comprising an inventory of more than
30 000 hne items

This stockholding consists of well known house brands In addition to a vast majority of the
world's leading brands

Voltex only supplies quality certified products and to this end is a founding member of the
SAFEhouse association, who are an industry watchdog established to protect consumers,
expose unsafe products, co-operate with entities which have like-rninded goals and promoie
environmental protection

SAFE"
¢ OUSE

Suppliers you can trust

LTI TN

SIARINE IR

-
TVATLA | FGLOLY A BIOVEST CIWINY m Dm

Vivoltex’

V voltex

Voltex LSis 1s 1SO 8001 cerlified and helds the

OUR SPECIALISED DIVISIONS

CﬂlBﬂ'hElez"l -

Cabmed specialises in

+ Installation and servcing of all medical gas
outlets and machinery in wards, theatres,
casualty and plant rooms

Laberatory gas installations and maintenance
Supply and installation of hospital lighting and
unigue hospital bedhead units

\%‘ versalec cables pty It

A specialised and project specific cable supply
company with an extensive range of low voltage
to high voltage electrical cables, overhead
conductors, service connections and
instrumentation cables.

sole agency in Southern Africa for LS Industrial
Systems, par of the LG Electronics group, a
Korean based manufacturer

Voltex LSis has a range of arcuit breaker and
motor contro! products

EMS INVIROTEL

Eneigy Management

Smart About Energy

Invirotel was established to cater for the
growing need in smart energy management
solutions and to pursue innovations in the green
technology sector.

Today the company is a distributor of smart
electrical meters with specific skills in software
development and management solutions to
create a niche reporting and monitoring output,
which allows customers to have full visibility and
understanding of electrical consumption.

S D Bt




OUR SUPPLY DIVISIONS

\tlasgroup

The Atlas Group 1s a significant stockist and
distributor of iarge mains, bells, communication,
overhead cables and general wires as well as
overhead ling hardware and accessories and
general lead wire and products associated with
electrical distribution

<€» WAco

kil alechricsl didocdar

WACO has positioned itself as the ‘wholesalers’
wholesaler and is both a bulk importer of
products as well as key distnbutor of, amongst
others, the Philips, ABB, CCG and Allbro brands
in South Africa.

VM voltex’

Cﬂﬂﬁﬁ?l'l'
Cable anl Reticutation

Cabstrut 15 ISO 9001 certified and the only
reticulabon management systems company
that produces SABS approved products.

OWR

WACO-R

WACC-R I1s a specialist assembler and supplier
to the retal market Providing electrical,
commercial and residental products directly to
the custemer through its close relationship with
numerous naticnal retailers.

sme s e AR D QRN

OUR SUPPLY DIVISIONS

V voltex

lighting

Voltex Lighting 1s a ighting and energy solutions
developer and provider specialising in design,
manufacture, marketing and distribubcn of
commercial and industnal luminarres and
energy saving devices Veltex Lighting also
specialises In energy-saving projects, audits
and large lighting design projects

lighting

A leading supplier of High Mast Lighting in
Africa. Lighting Structures’ production facility is
1SO 90012008 certified-

To meet the growing demand for altemative
lighting sources, Lighting Structures design and
build solar panel sugport structures that can be
used in conjunction with masts fited with LED
luminaires.

Vivoltex’

voltex

V58S is a leading manufacturer of hahting poles
and acryic post top lighting fixtures The
company's mission 15 to design and
manufecture a range of superior lighting
products locally for distribution nationally

#2 Electech Solutions

tecnnology
Electech Solutions offers specialist experise and
technical skills to the commercial and industrial
sectors In order to provide customers with a holistic
electrical solution The division consists of Impact
Power Innovations, Voitex LSis, Mubelo Electrical
and Phambiii interface.

By combining the specialised products of each of
these divisions, Electech Solutions is able to deliver
comprehensive electrical expertise and products
that will enable customers to achieve efficlent use of
electrical energy covering all areas from industrial
lighting to process automaton and transpertation.
voltage or motor controls to qualty interface
products and power factor conection. . S IO Bk




OUR SUPPLY DIVISIONS

X
Q. inferface

Phambii = the exclusive distnbutor of
Wetdmulier connectmty and interface preducts
in the areas of Industrial Automation, Process
Automation and Transportation  German
engmeered quality interface preducts include
terminal blocks and accessories, heavy duty
connectors, PCB connectors, right up to the
mnovative Push In type terminals

A\J

BTATE.

Solid State Power has developed and
manufactured a local range of innovative
products fo become a leading supplier to the
private and public sectors In energy saving and
alternative energy producis and solutions.

Vivoltex®

m Impact Power

Impact Power Innovatons is the perfect solution
for Industrial, Commercial and Utility Industries
as It monitors, reviews and corrects the
efficiency and performance of distributed
generation equipment that is impacted by power
quality issues such as Power Factor Voltage
Drop and Harmonics.

V. voltex

MV/LY Solulions

Voltex MV/LV Solutions has a central focus in
the production of LVIMV Panels and
Switchgear, Varieble Speed Drives, Motor
Contrel Centres, Distribution Boards, Miniature
Substations,  Standby  Generators  and
Specialised Assemblies. The company Is able to
use sperified components that meet consumer
needs. They offer fiexible lead times, custom
design by epplication, design for cost-efficient
manufacturing, flexible delivery schedules and
general business solution initiatives
OVSORRPR .. i+~

OUR SUPPLY DIVISIONS

(S} A

SPECIALISED ELECTRICAL
ACCESSORIES

Specialised Electrical Accessones, specialises
in the manufacture and supply of electrical
aceessories and metal pressings

SEA produces top qualty galvamised electncal
accessones as well as an extensive range of
PVC accessories

EAGLE LIGHTING

Eagle Lighting are supphers of Iightng and
lighting accessones for domestic and to
commarcial projects.

Eagle Lighting is a leader in green
anvironmentally friendly lighting products. They
offer a wide range of LED lamps and luminaries
as well as the latest technolegy in Compact
Fluorescent energy saving lamps and the new
T5 energy saving commercial lamps and
luminaries.

Vivoltex®

O Technilamp’

Technilamp specialises in Infra-red and ultra-violet
lamps and design, manufacturg, install and maintain
equipment and machinery that employ these lamps

Technilamp are also the scle distributors of the
Philips range of ultra-violet and infra-red lamps and
carry the widest range of these specialised lamps in
South Africa

Infra-red lamps are used for heating, drying, cunng,
scftening, ink processing, health and animat
husbandry. Ultra-viclet lamps are used for drying,
cuning, sterlization, phototherapy, photochemistry,
sun tanning security, non-destructive testing and
many medical applications.

vsP

voitex steel processing

Voltex Steel Procsssing manufactures an
extensive range of Cabstrut products.

L <]




CURRENT MARKET CONDITIONS Vivoltex

= Difficutt frading conditions
= Lack of meaningful infrastructural spend
= Confidence levels poor

Lack of demand

Difficulty in collections

sonta s aassasnrcoune 00 D BECY

OPPORTUNITIES, CHALLENGES, INITIATIVES Vivoltex

Opportunities

= Anmproving economy will provide a speedy impetus to a well-structured and diverse
business

= Capability to deal with a growth spurt

+ Need for infrastructure

+ Niche business

Chailenges

+ Regulatory environment

Initiatives
«  Making a difference to a sustainable envirenment
*  Providing meaningful solutions to complex practical challenges

— ; . CL ol 4




Vi voltex’

Thank you
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Nature of operation \ V

Local manufacture, supply and implementation of energy saving and alternative energy products and solutions b
Key customers

Bidvest Facility Management {Telkom contract); Voltex

5A Department of Energy; U university

SA corporates and auto manufacturers

In rest of Africa (Morocco, Kenya, Swaziland)

Non-exclusive distributors in South Africa {plumbing and solar companies)

Product range

SOLO Plasra solar geyser

Smart Digital Temperature controllers for electrical geysers

LED industrial and commercial lighting range, such as High Bays, flood lights, street lights, fluorescent replacement lights and others
UPS systems {Uninterrupted Power Supplies)

Solar PV solutions

Key competitive advantages

Israeli and local latest technology, superior to that of the Far East

Unique concepts in design, worldwide patents

Locally manufactured by SSP, full contral on intellectual properties and pricing levels

SABS approved

Very competitive in price

Part of the Bidvest Group — financial muscle and marketing infrastructure

Unigue offering

The SOLO Plasma is integrating the tank and collector into a single unt, making it easy to manufacture,
transport and install

The manufacturing process is such that enables us to produce 500 to 700 units per day
The manufacturing process is making the SOLO Plasma also the most cost effective on the market
Due to performance of the lighting products they are guaranteed for extended period of up to 10 years

LED lights are not sold as individual products but as a retrofit saving solution with an attractive ROl based on
the substantial savings achieved

Market and competition

The main market for the SOLO Plasma integrated solar geyser is Government rollouts to RDP projects, with a
target volume of >1million by the end of 2{19

55P has capacity to capture the growth
SSP prices are competitive

The SOLO Plasma is ideally suitable for the rest of Africa and marketing efforts will be channelled there in due
course

Although the South African economy is not doing well at this time, the energy saving field is growing fast and
our unique solutions position SSPin‘a fortunate position of a substantial growth rate




PLUMBLINK

Il Proudly
e Bidvest

w PLUMBLINK

8t June 2017
BIDVEST INVESTOR SITE VISIT

* Welcome and introduction to Plumblink

. Ei!lumblink business overview
- A national plumbing supplies retailer
- Changed business model

. - 86 stores

y -4 Distribution centres

- Imports warehouse

- Customer base

~ Competitors

Market conditions

Product range / Plumline range

Competitive advantages




W PLUMBLINK

Bidvesi

Q & A session




Investor Trip

June 2017

Tarminals

Senth Alrican
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™ Bidvest
e SACD

Bichverat Panalping Eayistics

NAVAL

PORT TERMINALS
Bidvest Tank Terminals

South African Bulk Terminals
Bulk Connections

Bidfreight Port Operations

TERMINAL SUPPORT
Bidvest SACD

OTHER FREIGHT

Bidvest Panalpina Logistics

Naval

BULK LiQUID
DRY BULK
DRY BULK

MULTI-PURPOSE

CONTAINER DEPOT

LOGISTICS

MOZAMBIQUE




' B,id"?-St - Bidvest Tank
Ble  Tomnals Terminals

+ Bulk liguid handling & storage in Durban, Richards
Bay and Isando.

» 830 000 m?3 of storage capacity

» Handles over 3 billion litres of product annually

2016

A LA
. :

e

= Vogotable O # Chomicals Pxroleumn o Gasses

:.: ::l.ll::l African South Afrlcan
% Terminals Bulk Terminals

» Agricultural bulk handling with 2 facilities in the Port of Durban.

» Largest bulk grain handler of rice, wheat, maize, soya, and
sunflower seeds.

* 219,500 tons storage capacity

= Maize

= Wheat

» Rice

m 5oy heans

u Flourspar

u Sorghum

= Sunflower seeds
» Soy bean meal
= Festilizer




m connections Bulk Connections

* Multi-product bulk mineral in the Port of Durban
* Capacity to handle up to 6 million tons pa
* Storage capacity of 600,000 tons

= MANGANESE
CHROME

“ COAL

= MAIZE

= MET COKE

#* OTHER IMPORTS

= OTHER EXPORTS

5

BB Bidfreight Port Operations

* Port warehousing, transport, stevedoring and ships
agency services in all South African ports.

* Products include forest products, steel, containers,
cement, general cargo, fertiliser and grains




™ Bidvest
Be SACD Bidvest SACD

* 4 facilities with 100,000 m? of warehousing in Durban,
Cape Town, City Deep and Port Elizabeth.

* Container pack and unpack, warehousing, transport &
logistics. Handling cleared & un-cleared containers and
cargo

Heo Bl I Bidvest Panalpina Logistics

Bidvest Panalpina Logistics

* Leader in the provision of global supply chain solutions, including
air and ocean import and export forwarding and clearing,
warehousing, transport and supply chain management

* 25 locations throughout South Africa with strategically located
warehousing space of 220,000m?,

*  Global forwarding partner, Panalpina, has a global reach of over
500 offices in more than 160 countries

« 200 commercial vehicles




NAVAL

NAVAL - SERVICOS A NAVEGACAO, LDA.

Naval

* Provider of port services in Mozambique, including
stevedoring, container packing and unpacking,
tallying, lashing and securing of cargo, caulking and

cleaning of rail trucks

* Handles a wide range of commodities and general

cargo

Current market conditions

- Energy sector showing growth. (Fuel, LPG, wind,
solar)

- Drought volumes did not materialize.

- After many tough years, commodity exports have
returned

- Airfreight and container volumes depressed
Opportunities

Bulk Connections Volumes

5000 00D

4000 000
3000000
2000000

1000000

o
2007 2008 2008 2010 2011 2012 2013 2014 2015 2016 2017

- Leading indicator of economy. SA has slowed
down, but will turn.

- Energy sector

Challenges

3 500000
3000 000
2500 000
2 000 000
1500000
14000000
500000
o

SABT Velumes

—
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2007 2008 2008 2010 2011 2012 2013 2014 2015 2016 2017

- Regulatory envirenment




Growth in Bidvest Tank Terminals
- 2017 : Completion of Puma Fuel Tanks
- 2018 : General spec tanks in progress

- 2018 : Start LPG tanks, 30 month build

R330 million
R250 million
R1 Billion
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Overview

W™ Bidvest

Firancial Service:




Bidvest Financial Services Overview

Traditional profitable business with a track record of more than 20 years
predominantly consisting of:

g Bidvest Bank

* Forex Business
* Fleet and Asset Finance

@™ Bidvest
Bi» /nsurance Group

* Automotive Value adding Products

NOW:

Focus on Diversifying into a broader
Financial Services Business.

L e I E P T S N A e i A T R TR Tl T R W T e e M 1L
™ Bidvest

Fnancisl Sarvices

Bidvest Financial Services Organic Growth

. i2~ Bidvest
= Bidvest Bank #%2 Insurance Group

Merchant Services » Commercial Insurance
Trade Services » Travel Insurance
Alfliance Banking
Business Banking
Lending Business
Fleet Business

* Commercial Clients
* Government Clients
> Deposits

VVVVYVYY

W Bidvest

WP Froanciad Services




Bidvest Financial Services Acquisitions

B Bidvest Bank

I Bidvest

e [nsurance Group

First Data.

BN

Glassock<

& ASSOCIATES

fM\lm

life,
done
better

Compendium

INSURAMEE BROKERSB

S Bidvest
.‘ Firancial Servicas

“a

= Bidvest Bank

Let’s get it done

Overview

B Bidvest Bank
Let's pal i focid

W™ Bidvest

B Froociat Saves




Asset Finance And Fleet Management Product Offering

@3
ASSET FINANCE
AND FLEEF
HANAGEMENY

B Bldvest

= Brdvest Bank —

ALL-IN-ONE FLEET
MANABEMENT

Business Banking Services Product Offering

BUSINESS
BANKING
SERVICES

BUSINESS BANKING
WITH A PERSONAL
TOUCH

- W Bidvest
Bidvest Bank B s




Personal Banking Services Product Offering

PERSONAL
BANKING
SERVICES

SIMPLE &
CONYEMNIENT

BANKING

I Bidvest
Be® /nsurance Group
Overview
™ Bidvest

P Francial Sanices




Insurance Product Offering

™ Bidvest
e lnsurance Group
f ) F
idve ™ Bidvest % Bidvest - >
= ,?,su,;',,ﬁ,e e Life -O insuranceBrokers Compendiugn GE??“,’?,F
M 15
Automotive - In-bound Commercial Penion Fund
Dl LI O sroking Tl oot Admiisiation
Commercial Disability @ Cut-bound Employee
Lines Cover Sales Benefits
P | . Customer Life &
Lil:::na @ Life Cover e Services Investment
_Iz' Travel Critical Hiness
Cover
Living
Annuity
TECrY T on o pd | - E SE= LT i B e = i ——
W™ Bidvast ™ Bidvest
W insurance Group BB snanciet Sarvices

Questions?

W™ Bidvest

B Frovcisi Sarvices
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tlasgroup

Cuble, Powsr, Incustrizl & Electrical Supplies . 4 . devest Pf BSEﬂthfﬂn
______ MERRRRNRNSS 9 June 2017

Where do we fitin?

Blighting
OT(thnlllmp

- Rt St

= Proudily
e Bidvest

© Voltex | Proudly a Bidvest Company




Who is Atlas Group?

Atlas Group is a wholly owned subsidiary of Voltex within the Bidvest Group,
with a stockholding in excess of R140m and premises exceeding 30,000m2

% Proudly
E———— & Bidvest
® Voliex | Proudly a Bidvest Company

Who is Atlas Group?

Over 150 employees
Vehicle fleet consisting of
— 3 crane trucks,
— 23 heavy duty vehicles,
— 4 trailers,
— 9 forklifts and

— 11 bakkies ™ Proudly
s e I Bidvest
© Voltex | Proudly a Bidvest Company



Atlas Group Structure

tlasgroup

Cable, Powse, Indkairie! i Elecivical Supplies

Atlas Group is made up of 5 divisions.

+ Cable Division
— General purpose wire, underground & overhead cables as well as
specialized cable

+ Atlas Wholesaler A B
— Supplies general electrical and lighting products .. S
» Transmission & Distribution Division - v~=~_-:r'“i3‘_

— Overhead line material for rural electrification
ATLANTIC

* Export Division =) f.-.mm
— Distributing to a number of African countries et EE T

* Tenders Division aticaguide.oom
— Process numerous tenders monthly for national and international
projects
™ Proudily
> Bidvest

@ Voltex | Proudly a Bidvest Company

* Electrical Contractors
+ Construction Industry

* Wholesalers
— Voltex

— Independents
* Mines
* Municipalities

« Panel Builders

» Agricultural Industry

+ As well as the end user

™ Proudly
e Bidvest

© Voltex | Proudly a Bidvest Company




Quality Products tlasgroup

Cabls, Powws, Induririo] & Eleciricol Bupples

Voltex only supplies quality certified products and to this end is a founding member

of the SAFEhouse association, an industry watchdog established to protect consumers,
expose unsafe products, co-operate with entities which have like-minded goals and promote
environmental protection.

Our extensive product range consists
of....

.

SAFE© ™
&m. OUSE

Suppliers you can trust

T
© Valtex | Proudly a Bidvest Company

Competitive Advantage

» Bidvest / Voltex Relationship
= IBT / Voltex Footprint

» Experienced sales &
technical staff

= Strict quality product control
+ Stockholding and availability
* Project Stockholding

% Proudly
- == e Bidvest

@ Voltex | Proudly a Bidvest Company




Competitive Advantage
P g tlasgroup

b, Perws, ngsiviad 8 Bhaciescal Supplies

Quick and efficient deliveries

Extensive fleet incl. crane
trucks

Favourable BEBEE Rating
Credit Facility '

™ Proudiy
Il Bidvest

© Voltex | Proudly a Bidvest Company

» Product Availability on:
— GP wire
— Flat T&E
— Surfix
— 3-Core LV Cable
~ MV XLPE
e |ndustrial, commercial and

residential projects

» Qverhead Line Equipment
— Eskom approved

™ Proudly
e Bidvest

@ Voltex | Proudly a Bidvest Company



Competitors

tlasgroup

Cakie, Fove, Indupricl & Elcsica! Suprlos

« (Cable distributors

« Electrical Wholesalers

» Manufacturers

S Proudly
10 B e ereeeeeeeresnsn. [l Bidvest
© Voltex | Proudly a Bidvest Company

State of the market

» Lower demand currently in
construction industry

* Proper Government
infrastructure spend will
increase demand

™ Proudly
Ee Bidvest

® Voltex | Proudly a Bidvest Company



THANK YOU

\
C{}AtlaSgroup

Cable, Power, Industrial & Electricol Supplies

Cable & Wire V.voltex

- L5 S—
. %rﬁ = s Proudly

e Bidvest

© VYolex | Proudly a Bidvest Company



Transmission & Distribution M. voltex

+ ABC / Alrtiuc Fittings & Accastonas
+ Alurniniurm Aoy /Dee-Cast Fittngs

. m&m

* Culouts and ABC Fuse Switch

* Enclosunes

+ House Connachons

+ lnaudetors

« Logs, Ferndes anc Tes Connegtarg

* Mini=Subs

» Owarhvenc! Stae| Hergears

+ fraFormed Wims Producis

« Surge Arrestors

* Trrgbormars

+ Woodden Cransota Trestad Crosaanmne

S Proudly
e Bidvest

© Voliex | Proudly a Bidvest Company

Power Distribution Products Mvoltex

Tx« B s

Dabvarizad el Condiut

* Barigt Lasgthe
+  Clange emivdo n
- 0L 25, M0, 5 & Sty

% Proudly
e Bidvest

© Voltex | Proudly a Bidvest Company




General Electrical Products MVOlteX

Evargy Baving &
Bagnup Prwnr Rohtrong

» Butigray & Bockats
- #£xF, 4ed araiother spec ol |
worigiiing yevkele
o reruest
-UB0 Sogiwia

™ Proudly
B» Bidvest

@ Voltex | Proudly a Bidvest Company

Lighting Products Mivoltex

™ Proudly
Bs Bidvest

©® Voltex | Proudly a Bidvest Company



Lighting Products

V.-voltex

o < (TR,

* Hood
b £ PR ol o abeinga of

+ Btrmet Lght & Kiinge

+ i Fraszers, Buicheries
+ ¥y & Ha ot A by
+ Exploaion Proof Lurnacared.

=B algrle b I haorase Frongs
 Emagarey & Exo Lghts
+ v Ligeit
« Inkearwi Lights

@ Voltex | Proudly a Bidvest Company

Lighting Products
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Accessories & Consumables

% Proudly
@© Voltex | Proudly a Bidvest Company
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masterpack

premium brand packaging

MASTERPACK GAUTENG

CNR WHITWORTH & HYSER
STREETS

HERICTDALE 2G84
P mon TRV GARIDEMVIEW 2047

SOUTH AFRICA
Nature of Operations

Innovative Design and Manufacture of folding cartons and package inserts for the markets:

e Healthcare (53%)

= Personal Care (21%)
*  Premium Food {20%)
FMICG (6%)

Includes the value adding processes of printing, foiling, embossing, cutting to shape and assembly of product
from virgin and recycled carton board and paper.

Key Customers

¢ Premium food & confectionary brand owners and retailers
¢ Personal Care brand owners and retailers
#  Pharmaceutical groups

Product Range

¢ Folding Cartons
e Patient Information leaflets which are inserted in medicinal cartons

A DIVISION OF BIDVEST PAPERFLUS (PTY) LTD
DIRECTORS: KB Wakeford CR Adendorff MJ Finger GC McMahon
REGISTRATION NO 18971/002971/07 Proudly

EMPOWERDEX C.! "] — -
LEVEL 4 VERIFIED PACKAG! "
EMPOWERING SUPPLIER brdndeCk :""‘:.:.{ Au.lANclé‘G n

2 i bl i

51". BLACK OWNERSHIP

L, Bidvest




Key Competitive Advantage/Niche/Unique offering

e Pharmaceutical and Food Safety Compliance
e Technical ability and skill
+ Innovative Customer aligned solutions
» Global Packaging Alliance (GPA} - www.global-packaging-alliance.com
o "“Think Global act Local”
o Sharing of
*  Product design
#  Qperational Excellence
= Technical developments
= Raw material sourcing

= Financial models
¢ High Level of Market Entry
¢ Well established reputation/brand as “Quality” print and finisher

Competitors

e  Pro-Print (Private)

= Britepak (Transpaco)

s  Printafoil (Private)

= CTP Carton & Labels (Caxton)

State of the Market

¢ Consumer driven which tracks the Economy
® Price Competitive
e Excess Capacity
e International threats at primary product level
o India
o China
* Masterpack well positioned to grow
o < 5% Market share

Replacement value of equipment R80mn.
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Commercial Products

BN Bidvest
st

Investor Presentation
June 2017

Business Description & Nature of Activities

» We are a niche’ Industrial and Consumer Group specialising in branded
product {(made under license or direct from principal) or own brand
equivalent

¥ Approximately 65% of cur products are imported from all around the

world

We have select light manufacturing facilities in South Africa and Swaziland

where we are cost competitive offering the guality the market is

demanding

We emplay approximately 5 800 people who are the success behind the

business

We love what we do but are not scared to make the correct decisions

Growth both organically and acquisitively is what our DNA is made of

Qur businesses are fully decentralised, our management are

entrepreneurial and we continually implement Global Best Practice

# Qur Head Office is small comprising of 11 people
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Products & Services

Industrial
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Hard Working Brands
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Products & Services Cont...
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Products & Services Cont...
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Market Conditions / Opportunities /
Challenges

» Market conditions remain challenging based on a
stagnant South African economy

» Industrial businesses rely on manufacturing, mining
and construction sectors

» Consumer businesses rely on the consumer

» But it is not all doom and gloom. There are many
opportunities

» Innovation and creativity is the order of the day

» We aim to become more relevant to our customers and
move away from pricing only as a competitive basis

» Speed and agility helps ensure this
B Bidvest
Dm—um

Market Position / Competitive Landscapes

» Most businesses are market leaders in their respective
fields

» Some are relatively young businesses and growing
» There are a few in mature industries

» Competition at all levels. We welcome healthy competition
as it makes management more nimble and innovative

» Competition based on pricing only is unhealthy in the long
run

» Competitive landscape is not only from traditional
opposition. Internet and customers with large distribution
centres are also important to engage with otherwise they
can be seen as opposition

» Internet business growing daily
I s,
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Companies operate in the following areas:

Office
Producls
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Data, Print
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Office Products

- SA's largest office product company since 1848

IS Bidvest _well known for Back To Schocl campaign

e waltens . National distribution mainly via 3 DC's in Pencil Park, Durban (new) & Cape Town {new}
- Includes Hortors/SA Diaries which provide legal forms and registers & diaras
- 34 retail sieres

- National stationery wholesaler to retailers & the trade
SZC - Supply both awned & distributor brands

- Croxley is most significant owned Brand

« Distnbutor brands include Parker, Waterman, Stabiio

- Factory in Durban manufactures Croxley stationery & files

- Netonal distnbutor of printer cartridges ta resellers
HOL® - SAs largest distnbutor of Hewlett Packard carndges
- Also supplies Canon. Samsung. Lexmark & other cartndges

Furniture

Resellers




Furniture

Makers
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Technology

- SA's no 1 office automalion company

- Main product is Bizhub

- Manages print rooms

- Provides document storage & management solutions

- Pravides software which monitors over 11 500 Limited Payout Machines nationally

- Provides specialist software services such as applications for use on
hand held devices CRM foals & system integrations
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Data, Print & Packaging
Data

"Mutti channel communication” means It provides
the ability for its customers to commaunicate with
their customers via the channel of their choice
b This ¢channel can be koking at a computer screen,

[ ) operating a handheld device or epening a letter

ﬂ 0 rg!gqggﬂﬂtmqg{g i - Latest innovation is Animate, a personalised

b‘\ f animation tool with graphics and sound ihat displays

\ like & video

Largest personalised plastic card supplier in SA
Factories In JHB & Cape Town

Data, Print & Packaging
Print
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Tradibonal business forms - Bicvest Digrtal prints wide - Rotolabel prints all
Security certificates with features o format point of sale types of labels in its
confirm quthenficiy coilateral, wraps vehicles factories in JHB & Cape
- Supply management services whch such as airpert busses & will Town for a wide range
watehouse & distribute spocitic tems turm the Bidvest Wanderers of industries eq food &

oy markging colleral or dvest W
3 factorios in JHB, Durban & Cape ;S;an?:m pink for Pink Drmvz beverage. wine

Town

- Lithotech Exponis provides glection
services such as voter identification
cands & registrabon




Data, Print &

Packaging

Packaging
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Warehouser & distributor
of food packagirg for the
retarl, deli & bakery
industnes

Supplies paper bags &
senvieftes to the fast
food industry

Niched commercial
print company for jobs
requinng guick
tumarounds

Packaging tor clients
reguinng stringent
accreditations eg the
pharmaceubeal, cosrmetic
& confectionery industnes
m its factones in JHB &
Cape Town




Cecil Nurse.

THE MODERN OFFICE. DESIGNED. DELIVERED.

Cecil Nurse is the leading retailer and distributor of quality office furniture systems in southern Africa.

With industry experience spanning more than 70 years, Cecil Nurse offers locally-manufactured, stocked,
imported and bespoke office furniture solutions to a myriad of corporate clients and companies operating in
diverse industry sectors. Trading primarily in ex-stock supplied goods, annually updated catalogues feature a
product mix that showcases primarily contemporary office furniture ranges, focussing especially on
functionality, flexibility, quality and aesthetics.

Cecil Nurse has the largest warehousing facility of its kind in the southern hemisphere and facilitates delivery
and installation to most major centres in South Africa and the SADC region. The company’s business model
goes a long way towards eliminating costs in the supply chain by delivering products directly to the end-user
and in so doing creating massive savings for clients and customers alike.

CONTEMPORARY DESIGN SOLUTIONS
Cecil Nurse facilitates innovative office furniture designs, provocative silhouettes and brings professional
thought to the overall look and functionality of each furniture item sourced, produced and sold.

THE START OF CECIL NURSE
Cecil Nurse was founded in 1946.

CECIL NURSE - A BIDVEST SUBSIDIARY

In 1997, the company became a proud member of the Bidvest Group, with the business model shifting from a
“product only” business to one that provides complete office solutions; to include services like project co-
ordination, space planning and 3D office design presentations.

NATIONAL FOOTPRINT & SOUTHERN AFRICA

With branches and showrooms throughout southern Africa (incl. Namibia and Botswana), as well as the
largest furniture warehousing system and distribution network, Cecil Nurse is able to deliver ex-stock furniture
to most major centres in record time.

B-BBEE

Cecil Nurse strictly adheres to B-BBEE (Broad Based Black Economic Empowerment) requirements, which
seek to redress the inequalities of the past and include measures such as employment equity, skills
development, management, socio-econamic development, and preferential procurement.

PRODUCTS & SOLUTIONS

Cecil Nurse offers quality office furniture (and related accessories), sourced from reputable manufacturers and
suppliers, both locally and internationally. Furthermore, our professicnal sales force consults with all clients to
identify their needs and supply exactly what their individual work requirements demand.

.2
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Cecil Nurse.

INTERNATIONAL TRENDS
Experienced product development teams are always aware what is trending in the industry and, in turn, source
functional, relevant and aesthetically pleasing office furniture products both nationally and internationally.

ERGONOMICS
The classic adage by which ergonomists live is: "Fit the task to the worker." While always conscious of

ensuring that office furniture in the Cecil Nurse product mix is ergonomic and promotes health in the
workplace, the company has recently expanded this view to a more holistic definition, which includes
environmental ergonomics. This extends beyond the physical layout of a workstation to the environment in
which employees spend their entire working day.

MANUFACTURING
Cecil Nurse has close ties with a number of office furniture manufacturers in South Africa and is closely

involved with the industrial design process and resulting product development.

INTERNATIONAL PARTNERS
Cecil Nurse collaborates with international partners to identify workplace performance criteria and will create

innovative and efficiently designed workspaces solutions for all clients.

SERVICES OFFERED
Cecil Nurse offers a range of value-added services to assist customers from planning stage through to

implementation, delivery and installation.

ENDS
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